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€€Zuora was one of the few solutions we found that really addressed
the issue of subscription management and billing in a flexible and
efficient way. Coupled with the cost, implementation and on-going
benefits of a Saa$ solution, Zuora was the obvious choice. 99

- Dan Ol

10, Reed Business Information
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€€Zuora has significantly simplified our subscription billing operations.
There is no better feeling than opening up Zuora to add a brand new
customer and in less than five minutes they are in the system,
associated to one of our products or services and ready to be billed.??

- Michael Ryan, CEO, SpiceCSM
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€€ With Zuora, we initially sought out a reliable billing system, but have
come to realize they provide so much more—we found a partner that
can give us the capabilities to execute our growth strategy. Now, we can
focus our company’s core strengths, put products to market faster and
cement our role as a leader in Subversion Hosting. 99

- Jason Seed, CEO, CVSDude
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€€ The writing is on the wall for media companies — 'free’ is not a
sustainable business model. It’s time to evolve the way we distribute
content online, offering customers premium subscription products,

in addition to high-quality ad-supported content and Zuora has a
deep understanding of what it takes for all companies to make
money in the cloud. ¥?

- Paul Walborsky, CEO, GigaOM Network
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€€ The combination of Zuora and PayPal makes Z-Payments 2.0
the perfect recurring payments solution for box.net's
subscription business.??

- Dylan Smith, CFO, box.net
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€¢We have launched 4 editions using Z-Commerce for the AppExchange
and have grown 10x from 30 to 300+ customers without adding a single
headcount to focus on billing. It takes our Zuora user 5 minutes
per month to generate invoices for all of our customers. 99

- Phil Fernandez, CEO, Marketo
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€€ Many businesses believe Saa$ is an easy model to manage. However, from a billing
perspective, it is a costly, difficult process. Z-Billing has allowed us to grow rapidly and
scale our operations in a very seamless way. Their implementation process was also
painless, and we were able to integrate Z-Billing very quickly and easily.??

- Swayne Hill, CEO, Cloud9 Analytics
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